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Few Disappointments in Steamboat’s 2016 Real Estate Market 
2016 was the fih best real estate market ever recorded for the 

Steamboat Springs Mul�ple Lis�ng Service, which posted 1,193 

transac�ons (+10% over 2015) and nearly $618 million in dollar vol-

ume (+16% over 2015).  Lis�ngs (1447 in 2016), which may be the 

Achilles Heel in the coming years, declined 6% from the prior year, 

marking the market’s sixth straight drop. 

 

With lis�ngs (supply) con�nuing to decrease and purchases 

(demand) increasing, proper�es may experience added pricing pres-

sure.  This supply/demand dynamic (aka Absorp�on Rate) was sup-

ported in 2016 by the 8% average price increase to $534,000. 

 

Taking a 

closer 

look at how the Residen�al and Land markets in Rou8 County and the 

most popular product types performed in 2016: 

 

Geographic Acvity 
Not surprising, Steamboat Springs and the outlying suburbs of Steamboat 

II, Heritage Park and Silver Spur were the areas that a8racted the most 

ac�vity, with 735 transac�ons or 64% of the market.  What is surprising, 

however, is the increase in transac�ons in Stagecoach, which went from 

82 to 136 in one year…a 66% increase.  This was most likely caused by the 

September announcement of the poten�al sale of the dormant Stage-

coach Ski Area and certain neighboring lands (no updates as of press 

�me).  However, even more surprising is the 65% increase in ac�vity in Hayden, from 48 to 79 total transac�ons, which had no ‘big 

news’ to boost its demand.  The lone area that saw a decline in ac�vity was in North Rou8, going from 64 to 57 (a modest 11% de-

cline), which could have occurred from all of the a8en�on Stagecoach and Hayden received. 

 

Product Types 
Single Family Homes 
The most ac�ve product type in the Steamboat MLS, single family homes represented one-third of all residen�al and land ac�vity, 

pos�ng 342 total Rou8 County sales (+8%).  In spite of the median price of homes in Steamboat Springs going up 14% to $762,500, it 

did not deter buyers, where home purchases increased 9% to 156.  Hayden was the second most popular place to purchase a single 

family home with 43 ($237,500 median price), while the South Rou8 communi�es of Oak Creek, Yampa, Phippsburg and Toponas 

placed third with 36 ($193,500 median price).  

 

Condominiums 
Steamboat Springs captures over 95% of the condo market every year, and in 2016 ac�vity picked up 4% with 295 sales and a median 

price of $310,000; also a 4% increase.  In 2015 Steamboat Springs may have seen its last condo sale below $100,000, for in 2016 the 

least expensive sale was a 295sf Mt Werner Meadows condo at $107,975. 

 

Town Homes 
Overall town home ac�vity increased 11%, but Steamboat saw a slight 4% increase to 150, the median price dipped 4% to $493,250.  
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Few Disappointments in 2016 Real Estate Market, cont... 
Town homes in Stagecoach caught the a8en�on of 23% more buyers, and enjoyed a median price increase from $159,400 to 

$172,500.  

 

Land 
2016 saw a healthy 29% increase in Rou8 County land sales to 205.  This could be due to the lack of standing residen�al inventory 

available for purchase.  Of those, 46 (-13%) were within the Steamboat Springs town limits.  Also dropping in Steamboat was the medi-

an price, from $369,000 to $296,500.  Stagecoach enjoyed a 183% increase in sales, from 30 to 85.  Yet, with all of this ac�vity, median 

price actually went down from $17,400 to $16,795 year-over-year. 

 

Addional Thoughts 
Luxury Property 
One could say 2016 was the year Steamboat’s luxury market came out of its slumber.  For proper�es priced from $3.5m (which is a 

price point the MLS has posted at least one sale since 2006), 2016 posted 11 sales, which is only one less than 2014 and 2015 com-

bined.  Further, sales in the Sanctuary, which is one of Steamboat’s most exclusive neighborhoods, saw nine sales.  That is one less 

than what occurred in 2013, ’14 and ’15 combined. 

 

Foreclosures 
Bargain hunters are going to have to look long and hard for foreclosures to surface 

these days.  From hiFng a high of 306 in 2011, only 31 foreclosures were reported in 

2016…the fewest since 2000. 

 

Peeking into the Future 
Elec�on years are typically slow for real estate, but 2016 certainly did not act like it was.  

The path the market has taken since 2008 has been improving at a fairly consistent 

rate.  Although interest rates may be creeping up this year, they typically do not impact 

resort markets that much (although they do impact entry level buyers where every point makes it more difficult to qualify).  The lack of 

ver�cal supply is going to be more of an issue in 2017 (and even in 2018).  There are no new mul�-family projects on the near horizon.  

Due to shorter supply and increased demand, expect the 2017 market to make a move to more of a seller’s market and post 1260 to 

1285 transac�ons with total dollar volume between $725m to $750m resul�ng in an average price increase to $575,000.  

 

 

FEBRUARY 

 8 - 12 104th Annual Winter Carnival  

 23 - 26 WinterWonderGrass Fes�val 

 23 - 28 Mardi Gras 

 25 Bud Light Rocks the Boat Free Concert 

MARCH 

 4 25th Steamboat Pentathlon 

 4, 18, 25 Bud Light Rocks the Boat Free Concerts 

 11 Casino Night 

 31 - 1 US Freestyle Championships 

APRIL 

 8 Redball Express 

 8, 15, 16 Bud Light Rocks the Boat Free Concerts 

 15 Cardboard Classic 

 16 Last Day of Skiing 

MAJOR UPCOMING STEAMBOAT EVENTS 
ABOUT DOUG… 

Doug Labor has over 30 years of real 

estate experience, including execu�ve 

level posi�ons with some of the largest 

ski and golf resorts in North America.  

He is the General Manager of Sotheby’s 

downtown Steamboat Springs office.  

What he enjoys most in his real estate 

prac�ce is providing imagina�ve, yet 

logical and valuable guidance in helping 

clients reach their goals.  His industry 

knowledge and service have been recognized by both clients and 

peers as one of the premier brokers in Steamboat, with the 2005 

and 2014 Steamboat Springs REALTOR of the Year and 2012 and 

2014 “Best of the Boat” Real Estate Agent awards.  Doug’s clients 

appreciate his unsurpassed market knowledge and keen nego�-

a�ng skills working for them, as well as the professional work 

ethic and personal care he delivers to each and every client, no 

ma8er if they are in the luxury or introductory market. 

To receive my monthly e-newsle�er (including Best Buys), learn more about the market, 

or discuss how you can put me to work for you, contact me at… 
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